
DREWBIE WILSON
S A L E S  K E Y N O T E  S P E A K E R
Founder, Call The Damn Leads®  |  7x Author  |  $15M+ in Personal Sales  |  20+ Years in the Trenches

SCAN TO WATCH
THE FULL KEYNOTE

45 minutes, unedited, live audience

CRUSH THE DAY
BEFORE IT CRUSHES YOU!

THE KEYNOTE

Call The Damn Leads: How Follow-Up Turns Consistent Action Into Predictable
Revenue
Every sales team already has revenue sitting in the CRM. It's the leads that got one call and went quiet. Drewbie breaks
down the follow-up system behind $15M+ in personal sales, with real stories and a clear action step for every rep in the
room.

▶ WATCH THE FULL KEYNOTE
https://www.youtube.com/watch?v=_NNSF31gABs

YOUR TEAM WALKS AWAY WITH

WHAT LEADERS SAY

"We have 150 showrooms around the country. We just had 200 of our top account managers that Drewbie
presented to, and they were enraptured with his presentation. I know it was very successful, because there were
lots and lots of questions for him at the end."

Andrew Shulklapper, President, ProSource Wholesale

"We got tons of great feedback from our account managers, and they are anxious to get back to the showrooms
and start calling those damn leads."

Shauna Bennett, Vice President of Training, ProSource National

"Our agents really love your stuff! We got up to 73 on the call... Drewbie was GREAT! I'm already getting great
feedback."
Rhendi Ross, VP of Operations, 1st Class Real Estate

STAGES & SALES TEAMS SERVED

• Stine Seed Company

• ProSource Wholesale
• Homebux Mortgage
• 1st Class Real Estate
• E-Merge Real Estate

• Drink Labs

• Real Clean Aircraft
• Corona Real Estate
• The Ecommerce Alley
• Apex Business Association

Building products  ·  Real estate  ·  Mortgage  ·  Agriculture  ·  Aviation  ·  E-commerce  ·  Franchise networks

ABOUT DREWBIE

Drewbie went from answering tech support calls to the C-suite of a multi-million dollar consulting firm on one skill: following
up until the deal closes. 7x author, host of the Call The Damn Leads podcast, guest on 100+ podcasts. He speaks from
scars, not scripts. Audiences leave with a system, and homework.

FORMATS & INVESTMENT

Keynote (45-90 min)  ·  Half-day workshop  ·  SKO programs  ·  Panel moderation

Keynote fee: $2,500 - $7,500 plus travel & lodging. Workshops and team training quoted separately. References on request.

The C.A.L.L.S. Framework for running every sales conversation

The 100/10/2 Standard for daily activity that compounds

A follow-up cadence they can run the very next morning

BOOK DREWBIE
Drewbie@Callthedamnleads.com  |  844-336-2255  |  drewbiewilson.com

https://www.youtube.com/watch?v=_NNSF31gABs
https://www.youtube.com/watch?v=_NNSF31gABs

